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	PRACTICE:      
	DATE:



	Nature of asset: e.g. practice, fee parcel, partnership interest



	Price $

	Valuation $

	Price Premium / Discount $

	Factors that may lead to discount
	Factors that may lead to premium

	Revenues trending backwards                          
	□
	Strong revenue growth trends                                 
	□

	Evidence of loss of material fees                   
	□
	Recent major client acquisition where fees are not fully realised
	□

	High volume, low profit work
	□
	Good quality work and clients dominate practice
	□

	Low practice profitability
	□
	High practice profitability
	□

	Reasonable quantity of similar practices on the market
	□
	Scarce supply of similar practices
	□

	No restrictive covenants or non-compete agreements
	□
	Major new work identified and committed
	□
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